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“Canada’s success has
always been built on
trade, innovation, and
global partnerships,”
Carney said. “By
expanding our reach to
new markets, we can
create more opportunities
for Canadian businesses
and ensure a stable,
sustainable future for our
economy.”

Canada Stands at a
Decisive Turning Point
Prime Minister Mark Carney’s “Double Exports” initiative sets an ambitious
national goal — to double Canada’s non-U.S. exports within the next
decade, unlocking an additional $300 billion in trade.

To achieve this vision, Canada must expand deeper partnerships across
Latin America, the Middle East, South Asia, and Africa — precisely where
Global Startups has built trusted bridges for nearly a decade.

Through this series, we’re helping Canadian tech founders, investors, and
policymakers discover where opportunities are emerging fastest — and how
to access them through concrete data, partnerships, and market
intelligence.

Prime Minister Mark Carney
October 23, 2025



Series Overview
Emerging Markets in the Spotlight
2026 is a Global Startups
initiative featuring a sequence of
country-specific events
supported by detailed white
papers.

FOUR HIGH-GROWTH REGIONS

EXPECTED AUDIENCE

EACH EVENT INCLUDES

FORMAT

After a decade of publishing white papers on
Latin America, we’re expanding our research to
include the Middle East, Africa, and South Asia,
while continuing to highlight Brazil, Mexico,
Chile, Peru, Argentina, and Uruguay.

Each session brings together Canadian tech
founders and executives pursuing international
growth, joined by 30–50 participants
representing federal, provincial, and non-
governmental partners engaged in Canada’s
global trade strategy.

Each edition combines a market insights
presentation, an expert-led panel exploring real
case studies, and curated networking sessions
designed to connect founders, investors, and
trade partners.

Each event follows an engaging lunch format —
beginning with a brief presentation of the White
Paper (5 minutes), a dynamic 30-minute panel
discussion, and interactive Q&A (10–15 minutes)
to connect insights with audience perspectives.

Each edition focuses on
region’s innovation and
trade landscape



Sponsorship Structure

Be the bridge between Canada and
the featured market.

Benefits include:

Logo on all event promotions and
corresponding White Paper.
Recognition during the opening
and closing remarks.
One speaking or fireside-chat
opportunity during the event.
Exposure to dozens of
executives, founders, investors,
and trade representatives.
Inclusion in post-event coverage
(newsletter, LinkedIn, and recap
video).

Each Emerging Markets in the Spotlight event requires a minimum of
$5,000 in total sponsorship, divided between up to two partners
($2,500 each).

FEATURED PARTNER 
($2,500 PER EVENT)



Why to
Partner Now
Although sponsorships are tied to
specific markets, every partner
benefits from extended exposure
across the full campaign.

Support Canada’s
mission to double
non-U.S. exports
by 2036.

NATIONAL
ALIGNMENT

Engage with trade
officials and
entrepreneurs from
emerging markets.

STRATEGIC
ACCESS

Empower Canadian
founders to take
their businesses
global.

COMMUNITY
IMPACT

Be seen as a partner
helping Canadian
innovation expand
beyond the U.S.

THOUGHT
LEADERSHIP

CONTACT
Marcelle Solda
Program Coordinator
Marcelle@GlobalStartups.tech

RESERVE
YOUR SPOT

NOW!

https://form.jotform.com/GlobalStartups/EM2026

